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[General] 
Q. How are your forward exchange contracts? 
A. We have arranged them for the most part of 

transactions in the 2Q.  As for transactions in the 
second half of the year, we have arranged to some 
extent.  Accordingly, the foreign exchange sensitivity of 
our operating income is that a 1-yen appreciation 
against the dollar will reduce our operating income by 
¥50 million in the first half of the year, and ¥250 million 
in the second half.  Thus, the total reduction will be 
¥300 million throughout the year. 

 
[Petrochemicals segment] 
Q. How was the difference between procurement and 

consumption prices of naphtha in the 1Q? 
A. We expect that the difference between procurement 

and consumption prices of naphtha in the 2Q will be 
improved from that in the 1Q due to a change in 
naphtha prices.  The average spread between the 
price of ethylene and the cost of naphtha in the 2Q so 
far is about $800/t, which is wider than that in the 1Q.  
We expect this trend will continue for some time. 

 
[Chemicals segment] 
Q. How are the conditions of shipment of high-purity 

gases for electronics compared to those in the 
previous year? 

A. In the 1Q, income from high-purity gases for electronics 
slightly decreased due to periodic maintenance and a 
change in constituents of sales.  However, we expect 
that shipment volumes of high-purity gases in and after 
the 2Q remain as strong as we forecasted. 

Q. How will the conditions of businesses other than 
high-purity gases in the Chemicals segment be in 
the 2Q? 

A. Power generation business has a periodic 
maintenance of facilities.  However, we expect other 
businesses of the segment will remain strong due to 
effects of various measures including a change in raw 
materials to produce ammonia. 

 
 
[Electronics segment] 
(HD media) 
Q. Why do you expect that your shipment volumes of 

HD media in the 2Q will be higher than that in the 
1Q?  

A. We took into account some special factors including 
that an adjustment of HDD production at our customers 

had completed.  In the 1Q, the actual shipment 
volumes of HD media fell short of our expectations.  
However, we expect that our shipment volumes in the 
2Q will be higher than that in the 1Q.  Total shipment 
volumes of HD media in the first half of this year is 
expected to be 20% less than that of the same period of 
the previous year. 

Q. How is the improvement in your product lineup of 
HD media going?  Do the shipment volumes of 
new generation products increase?  Do the 
shipment volumes of HD media for use in near-line 
servers increase as planned? 

A. We are improving our HD media lineup according to 
our plan and strategy.  Shipment volumes of 
aluminum media for near-line servers are increasing. 

 
[Inorganics segment] 
(Graphite electrodes) 
Q. How are the market conditions in the US?  How 

are operating rates of production facilities in Japan 
and the US? 

A. The current conditions of graphite electrodes market 
are softer than we expected at the beginning of this 
year.  Operating rates of production facilities are about 
70% at Omachi Plant and about 90% in the US. 

 
[Aluminum segment] 
(Aluminum cans) 
Q. Market prices of aluminum ingots are falling.  

How is your aluminum can business going? 
A. In Japan, the 1Q is low-demand season for aluminum 

cans.  The 2Q is high-demand season, and the 
aluminum can business earns higher operating income 
than that in the 1Q.  The decline in aluminum ingot 
prices in the 1Q did not push up our operating income 
due to seasonal decrease in shipment volumes of 
aluminum cans. 

 
[Others segment] 
(LIB materials) 
Q. Why did your LIB materials business record good 

sales?  How are your prospects in your LIB 
materials business and its income? 

A. The demand for LIB materials for automotive use in 
China is much higher than we expected.  Our LIB 
material production facilities are operating at full 
capacity.  The business generates enough sales to 
cover fixed costs, and is profitable. 

 



Q. How are the sales for automotive use in Japan?  
Is the demand for SPALFTM aluminum laminate 
packaging material weak, especially in the field of 
smartphone use? 

A. The sales for automotive use in Japan remain on the 
same level.  SPALFTM’s sales do not show any 
unexpected fluctuations, but rather are strong in these 
days. 

Q. Is it possible to increase production of SCMGTM 
anode material and VGCFTM conductivity 
enhancer?   

A. It is possible to increase production of SCMGTM.  It is 
also possible to increase production of VGCFTM through 
enhancement of production efficiency. 

Q. How much increase do you expect in the 
production of LIB materials in 2Q from that in 1Q? 

A. We expect modest increase. 
 

*Performance forecast and other statements pertaining to the future as contained in this material are based on the information 
available as of the date and time of the briefing regarding risk factors that could affect our future performance.  Actual results may 
differ materially from the forecast due to a variety of risk factors, including, but not limited to, the economic conditions, costs of naphtha 
and other raw materials, demand for our products, market conditions, foreign exchange rates, changes in laws and regulations, and 
lawsuits.  As to the assumptions about the consolidated performance forecast, please refer to the Consolidated Financial Statements 
for the year ended December 31, 2015 which were announced on February 10, 2016. 


